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CUSTOMER 
CASE STUDY

Liam Smith

C U S T O M E R  S U C C E S S  M A N A G E R

M I N T R A

1 0 : 3 0  –  1 1 : 0 0  C E T



1. BSM Story – Miguel Pires

2. Challenges

3. Project Planning

4. Integration

5. Training Requirements

6. Offline Access

7. Reporting

8. Summary – Miguel Pires

9. Q&A
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Customer Story

Miguel Pires

HR Marine General Manager 
Placement & Management
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Challenges
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Project Planning
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Integration
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Training Requirements
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Offline Access
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Access Anywhere
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Reporting
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Miguel Pires

HR Marine General Manager 
Placement & Management

Customer Summary
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AUDIENCE Q&A

ⓘ  Click on the Slido icon to open the Q&A webpage.

SCAN TO 
ASK A 

QUESTION

https://app.sli.do/event/iAPjrLzRfCCUmrfqsD1Gyr


mintra.com
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